
Mark awobokun 2311796
by Mark Awobokun

Submission date: 12-Jan-2024 08:35AM (UTC+0000)
Submission ID: 221683436
File name: 51099_Mark_Awobokun_Mark_awobokun_2311796_547400_767867913.docx
(239.09K)
Word count: 954
Character count: 4873





 1



 2

 3

 4

 5

 6



 7

 8

 9

 10

 11

 12





 13



FINAL GRADE

22/100

Mark awobokun 2311796
GRADEMARK REPORT

GENERAL COMMENTS

Question 1  4

Question 2  5

Question 3  7

Question 4  2

Question 5  2

Writing Skills  2

PAGE 1

PAGE 2

Comment 1

wrong module contents. proof reading before uploading is recommended

PAGE 3

Comment 2

clear labelling of subsections would help in easy navigation

Comment 3

mean, median,
and mode collectively provide insights into the distribution of daily sales for
each store, helping to understand the central please refer to lecture notes available in Moodle 
for more clarification

tendency and variability in the
data.

Comment 4



the range, variance, and standard deviation capture the variability and
spread of the daily sales data. 

Comment 5

well analysed

Comment 6

the goal is to find Q3 values for daily sales in each store to  provide actionable insights for
tailoring the company's sales strategy. 

PAGE 4

Comment 7

good finding, however, Focus could be on customer engagement and satisfaction to sustain 
consistent
sales

Comment 8

more specifics of how the value is acheived should have been included

Comment 9

strength of relationship is wrongly judged

Comment 10

well thought

Comment 11

not well explained

Comment 12

Interpret the test results, including the t-statistic, degrees of
freedom, and p-value
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PAGE 6

Comment 13

IEEE referencing should be followed. creditable sources should have been included


